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Managing Business Ethics-Linda K. Trevino 2016-09-13 TRY (FREE for 14 days), OR RENT this title: www.wileystudentchoice.com Linda Treviño and Kate Nelson
bring together a mix of theory and practice in Managing Business Ethics: Straight Talk about How to Do It Right, 7th Edition. In this new edition, the dynamic author
team of Linda Treviño, prolific researcher and Distinguished Professor, and Kate Nelson, Professor and longtime practitioner of strategic organizational
communications and human resources, equip students with the pragmatic knowledge they need to identify and solve ethical dilemmas, understand their own and
others' ethical behavior, and promote ethical behavior in their organization. Managing Business Ethics is the perfect text to prepare students for a range of roles in the
business world--managers across business functions, communications professionals, compliance officers, corporate counsels, human resources managers, and senior
executives.

Simple Numbers, Straight Talk, Big Profits!-Greg Crabtree 2011 Based on the premise that accountants often make finance unnecessarily confusing, this no-frills
guide will help small business owners see beyond the numbers and translate financial statements into tangible business success. The author shows the reader how to
use key financial indicators as a basis for smart business decisions, with a focus on companies in the range between start-up and $5 million in revenue. In a humorous
and conversational tone, Crabtree explains how even the most harried business owners can use financial metrics to improve their bottom line. The author's down-toearth discussion includes many insights: Most business owners are probably not paying themselves enough; Paying taxes can be a positive in accounting; A companywide salary cap can help immensely with personnel decisions. Additionally, the numerous examples help readers see for themselves how following the author's advice
will have a direct impact on their profits.

What I Learned Losing a Million Dollars-Jim Paul 2013-05-21 Jim Paul's meteoric rise took him from a small town in Northern Kentucky to governor of the Chicago
Mercantile Exchange, yet he lost it all--his fortune, his reputation, and his job--in one fatal attack of excessive economic hubris. In this honest, frank analysis, Paul and
Brendan Moynihan revisit the events that led to Paul's disastrous decision and examine the psychological factors behind bad financial practices in several economic
sectors. This book--winner of a 2014 Axiom Business Book award gold medal--begins with the unbroken string of successes that helped Paul achieve a jet-setting
lifestyle and land a key spot with the Chicago Mercantile Exchange. It then describes the circumstances leading up to Paul's $1.6 million loss and the essential lessons
he learned from it--primarily that, although there are as many ways to make money in the markets as there are people participating in them, all losses come from the
same few sources. Investors lose money in the markets either because of errors in their analysis or because of psychological barriers preventing the application of
analysis. While all analytical methods have some validity and make allowances for instances in which they do not work, psychological factors can keep an investor in a
losing position, causing him to abandon one method for another in order to rationalize the decisions already made. Paul and Moynihan's cautionary tale includes
strategies for avoiding loss tied to a simple framework for understanding, accepting, and dodging the dangers of investing, trading, and speculating.

Simple Numbers, Straight Talk, Big Profits!-Greg Crabtree 2014-04-13 Simple Numbers can guide you to increased business profitability Take the mystery out of
small business finance with this no-frills guide to understanding the numbers that will guide your business out of any financial black hole. Author Greg Crabtree, a
successful accountant, small business advisor, and popular presenter, shows you how to use your firm's key financial indicators as a basis for smart business decisions
as you grow your firm from startup to $5 million (and, more ) in annual revenue. Jargon free, and presented in an easy-to-follow, step-by-step format, with plenty of
real-world examples, Crabtree's down-to-earth discussion highlights the most common financial errors committed by small businesses, and how to avoid them. You'll be
fascinated to learn: Why your numbers are lying to you (and why you are the cause ) How labor productivity is the key to profitability and simplifying human resource
decisions Why the amount of tax you pay is your #1 key performance indicator Take advantage of Crabtree's years of experience teaching clients how to build
successful businesses by ''seeing beyond numbers'' with this step-by-step guide to increasing your businesses profitability.

The Toilet Paper Entrepreneur-Mike Michalowicz 2008 Trying to start a business in this economy? Struggling with little or no cash? Have no experience, no baseline
to judge your progress against? Whether you’re just starting out or have been at it for years, the Toilet Paper Entrepreneur's "get real", actionable approach to business
is a much-needed swift kick in the pants.

Venture Deals-Brad Feld 2011-07-05 An engaging guide to excelling in today's venture capital arena Beginning in 2005, Brad Feld and Jason Mendelson, managing
directors at Foundry Group, wrote a long series of blog posts describing all the parts of a typical venture capital Term Sheet: a document which outlines key financial
and other terms of a proposed investment. Since this time, they've seen the series used as the basis for a number of college courses, and have been thanked by
thousands of people who have used the information to gain a better understanding of the venture capital field. Drawn from the past work Feld and Mendelson have
written about in their blog and augmented with newer material, Venture Capital Financings puts this discipline in perspective and lays out the strategies that allow
entrepreneurs to excel in their start-up companies. Page by page, this book discusses all facets of the venture capital fundraising process. Along the way, Feld and
Mendelson touch on everything from how valuations are set to what externalities venture capitalists face that factor into entrepreneurs' businesses. Includes a
breakdown analysis of the mechanics of a Term Sheet and the tactics needed to negotiate Details the different stages of the venture capital process, from starting a
venture and seeing it through to the later stages Explores the entire venture capital ecosystem including those who invest in venture capitalist Contain standard
documents that are used in these transactions Written by two highly regarded experts in the world of venture capital The venture capital arena is a complex and
competitive place, but with this book as your guide, you'll discover what it takes to make your way through it.

Making the Compelling Business Case-W. Messner 2013-11-26 Providing the necessary background information and hands-on tools to build compelling business
cases, this book will increase the reader's capability to champion new business development ideas, take them to senior management, and facilitate the decision process
by understanding the key theories and practices of finance and corporate investments.

Straight Talk for Startups-Randy Komisar 2018-06-05 "Straight Talk for Startups memorializes age-old best practices and empowers both experienced and new
investment professionals to beat the odds."—David Krane, CEO, Google Ventures "Straight Talk for Startups is filled with real, raw, and fact-based ‘rules of the road’
that you need to know when diving into our ultra-competitive startup world. A must read and a re-read!"—Tony Fadell, Coinventor of the iPod/iPhone & Founder of Nest
Labs Veteran venture capitalist Randy Komisar and finance executive Jantoon Reigersman share no-nonsense, counterintuitive guidelines to help anyone build a
successful startup. Over the course of their careers, Randy Komisar and Jantoon Reigersman continue to see startups crash and burn because they forget the timeless
lessons of entrepreneurship. But, as Komisar and Reigersman show, you can beat the odds if you quickly learn what insiders know about what it takes to build a healthy
foundation for a thriving venture. In Straight Talk for Startups they walk budding entrepreneurs through 100 essential rules—from pitching your idea to selecting
investors to managing your board to deciding how and when to achieve liquidity. Culled from their own decades of experience, as well as the experiences of their many
successful colleagues and friends, the rules are organized under broad topics, from "Mastering the Fundamentals" and "Selecting the Right Investors," to "The Ideal
Fundraise," "Building and Managing Effective Boards," and "Achieving Liquidity." Vital rules you’ll find in Straight Talk for Startups include: The best ideas originate
from founders who are users Create two business plans: an execution plan and an aspirational plan Net income is an option, but cash flow is a fact Don’t accept money
from strangers Personal wealth doesn’t equal good investing Small boards are better than big ones Add independent board members for expertise and objectivity Too
many unanimous board decisions are a sign of trouble Choose an acquirer, don’t wait to be chosen Learn the rules by heart so you know when to break them Filled with
helpful real-life examples and specific, actionable advice, Straight Talk for Startups is the ideal handbook for anyone running, working for, or thinking about creating a
startup, or just curious about what makes high-potential ventures tick.

Big Chicken-Maryn McKenna 2017 "Americans eat chicken more than any other meat. But our nation's favorite food comes with an invisible cost: its insidious effect
on our health. In this extraordinary narrative, acclaimed journalist Maryn McKenna reveals how antibiotic use has altered the way we consume industrially raised meat,
and its impact on our daily lives. Drawing on decades of research, as well as interviews with entrepreneurs, epidemiologists, and other specialists, McKenna spins an
astonishing story of science gone wrong. In the middle of the last century, antibiotics fueled the rapid rise of chicken from local delicacy to everyday protein source. But
with that spectacular growth came great risk. As resistance to new wonder drugs crept into the farming process, bacterial outbreaks became harder to treat. And the
consequences-to agriculture, to human health, and to modern medicine-were devastating. Beginning with the push to make chicken the affordable entrée of choice and
tracing its evolution to a global commodity and carrier of foodborne illness, McKenna shines a light on the hidden forces of industrialization, the repercussions of
runaway antibiotic use, and the outcome for future generations. Taking readers from the first poultry farms on the Delmarva Peninsula to the little-known lab where the
chicken nugget was invented and into today's factory farms, McKenna reveals that the history of chicken is as much about economics, politics, and culture as it is about
what we eat. In these vivid pages, she gives voice to a vanguard of farmers, chefs, and activists who are seeking to return poultry to an honored place at the table-and
are changing the way we think about food. Incisive and beautifully written, Big Chicken is a cautionary tale of an industry that lost its way-and shows us the way back
to healthier eating"--Back cover.

Small Move, Big Change-Caroline L. Arnold 2014-01-16 "The most useful guide to getting things done since Getting Things Done." --Adam Grant, author of Give and
Take Learn how small behavioral changes can lead to major personal and professional self-improvement Whether trying to lose weight, save money, get organized, or
advance on the job, we’re always setting goals and making resolutions, but rarely following through on them. According to longtime Wall Street technology strategist
Caroline Arnold, the “big push” strategy of the New Year’s resolution is designed to fail, because it broadly pits our limited willpower stores against an autopilot of
entrenched behaviors and attitudes that is far more powerful. To change ourselves permanently, we need to focus our self-control on precise behavioral targets and
overwhelm them. Small Move, Big Change is Arnold’s guide to turning broad personal goals into meaningful and discrete behavioral changes that lead to permanent
improvement. Providing scores of engaging real-world examples and new scientific findings, she shows us that while the traditional resolution promises rewards on a
distant “someday,” microresolutions work because they reward us today by instantly altering our routines and, ultimately, ourselves.

Stay Positive-Jon Gordon 2019-12-05 Fuel yourself and others with positive energy—inspirational quotes and encouraging messages to live by from bestselling author,
Jon Gordon. Ever since he wrote the mega bestseller The Energy Bus, Jon Gordon has been sharing inspirational messages and encouragement via his talks, books, and
social media posts. After many requests to create a collection of his quotes, Jon teamed up with his long-time friend, Daniel Decker, to create Stay Positive. Stay
Positive is more than a book of positive quotes. This book is a resource you can turn to each day for encouragement to help you take on your daily challenges, pursue
your goals and dreams, and create positive momentum in your life. The power of positive thoughts is not about being Pollyanna Positive; it’s the real stuff that makes a
proven difference in your perspective and life. After all, we don’t give up because it’s hard; we give up because we get discouraged. By fueling yourself with
encouragement and positive energy, you’ll have greater power to overcome negativity, neutralize the naysayers, and conquer adversity. Stay Positive is more than a
phrase. It’s an approach to life that says when you get knocked down, you'll get back up and find a way forward one faithful step and optimistic day at a time. Start your
day with a message from the book, or pick it up anytime you need a mental boost. You can start from the beginning, or open the book to any page and find a message
that speaks to you. However you decide to use Stay Positive, it’s a go-to resource for anyone wanting to inject a healthy dose of positivity into their life.

Profit First-Mike Michalowicz 2017 Author of cult classics The Pumpkin Plan and The Toilet Paper Entrepreneur offers a simple, counterintuitive cash management
solution that will help small businesses break out of the doom spiral and achieve instant profitability. Conventional accounting uses the logical (albeit, flawed) formula:
Sales - Expenses = Profit. The problem is, businesses are run by humans, and humans aren't always logical. Serial entrepreneur Mike Michalowicz has developed a
behavioral approach to accounting to flip the formula: Sales - Profit = Expenses. Just as the most effective weight loss strategy is to limit portions by using smaller
plates, Michalowicz shows that by taking profit first and apportioning only what remains for expenses, entrepreneurs will transform their businesses from cash-eating
monsters to profitable cash cows. Using Michalowicz's Profit First system, readers will learn that: - Following 4 simple principles can simplify accounting and make it
easier to manage a profitable business by looking at bank account balances. - A small, profitable business can be worth much more than a large business surviving on
its top line. - Businesses that attain early and sustained profitability have a better shot at achieving long-term growth. With dozens of case studies, practical, step-bystep advice, and his signature sense of humor, Michalowicz has the game-changing roadmap for any entrepreneur to make money they always dreamed of.

A Little Life-Hanya Yanagihara 2015-03-10 ONE OF THE BEST BOOKS OF THE YEAR The New York Times • The Washington Post • The Wall Street Journal • NPR •
Vanity Fair • Vogue • Minneapolis Star Tribune • St. Louis Post-Dispatch • The Guardian • O, The Oprah Magazine • Slate • Newsday • Buzzfeed • The Economist •
Newsweek • People • Kansas City Star • Shelf Awareness • Time Out New York • Huffington Post • Book Riot • Refinery29 • Bookpage • Publishers Weekly • Kirkus
WINNER OF THE KIRKUS PRIZE A MAN BOOKER PRIZE FINALIST A NATIONAL BOOK AWARD FINALIST A Little Life follows four college classmates—broke, adrift,
and buoyed only by their friendship and ambition—as they move to New York in search of fame and fortune. While their relationships, which are tinged by addiction,
success, and pride, deepen over the decades, the men are held together by their devotion to the brilliant, enigmatic Jude, a man scarred by an unspeakable childhood
trauma. A hymn to brotherly bonds and a masterful depiction of love in the twenty-first century, Hanya Yanagihara’s stunning novel is about the families we are born
into, and those that we make for ourselves.

Accounting for the Numberphobic-Dawn Fotopulos 2014-09-03 “I don’t have time to look at the numbers.” “That’s what the accountant is for.” “I can see what the
balance is--that’s all I need to know.” Why do so many business owners dread looking at the numbers? Financial statements, ledgers, profit and loss reports--many avoid
these and treat them like junk mail and phone solicitors. But as a small business owner, having an intimate knowledge of all these crucial numbers yourself is the most
important tool you can equip yourself with in order to survive the constantly changing and highly competitive marketplace of the twenty-first century. Nevertheless, it’s
true--you’re not a numbers person. How can you learn to make sense out of all this Greek?Accounting for the Numberphobic to the rescue! This easy-to-follow guide
demystifies your company's financial dashboard: the Net Income Statement, Cash Flow Statement, and Balance Sheet. The book explains in plain English how each
measurement reflects the overall health of your business--and impacts your decisions. Even self-proclaimed numbers dummies will discover:• How your Net Income
Statement is the key to growing your profits• How to identify the break-even point that means your business is self-sustaining• Real-world advice on measuring and
increasing cash flow• What the Balance Sheet reveals about your company's worth• And moreDon’t leave your company’s finances entirely in the hands of a third-party
accounting service or an employee who is only loyal to the highest paycheck. Even worse--don’t ignore them altogether! Knowing the numbers yourself isn’t just about
seeing how your company is doing . . . it’s about knowing where it is going--and guiding it toward the highest profits possible.

Fear and Loathing in Las Vegas-Hunter S. Thompson 2010-09-29 This cult classic of gonzo journalism is the best chronicle of drug-soaked, addle-brained, rollicking
good times ever committed to the printed page. It is also the tale of a long weekend road trip that has gone down in the annals of American pop culture as one of the
strangest journeys ever undertaken. Now a major motion picture from Universal, directed by Terry Gilliam and starring Johnny Depp and Benicio del Toro.

Become Your Own Boss in 12 Months-Melinda F Emerson 2014-12-05 "Become Your Own Boss is a must-read if you're thinking of launching a business of your
own." --Jean Chatzky, bestselling author of Money 911 and Financial Editor, NBC Today Create a successful business this year! Written by America's #1 Small Business
Expert, this essential handbook shows you how to launch your own business in just twelve months. Using her years of experience in business development, Melinda
Emerson guides you through the process with step-by-step instructions for developing an effective marketing plan, setting a budget, and maintaining your business
once it's up and running. She also offers brand-new strategies for obtaining financing through means like crowdsourcing as well as social media techniques that help
build your business--all of which has been updated for today's market. With Emerson's expert business advice, you will finally follow your dreams and become your own
boss!

The Curious Incident of the Dog in the Night-Time-Mark Haddon 2004-05-18 A bestselling modern classic—both poignant and funny—about a boy with autism who
sets out to solve the murder of a neighbor's dog and discovers unexpected truths about himself and the world. Nominated as one of America’s best-loved novels by
PBS’s The Great American Read Christopher John Francis Boone knows all the countries of the world and their capitals and every prime number up to 7,057. He relates
well to animals but has no understanding of human emotions. He cannot stand to be touched. And he detests the color yellow. This improbable story of Christopher's
quest to investigate the suspicious death of a neighborhood dog makes for one of the most captivating, unusual, and widely heralded novels in recent years.

Protect Your Profit: Five Accounting Mistakes and How to Avoid Them-Elizabeth Hale 2018-11-16

Entreprenumbers: The Surprisingly Simple Path to Financial Clarity-Spencer Sheinin 2020-02-25 If you're like most entrepreneurs, you probably hate
accounting. It's a source of constant frustration. The information your bookkeepers and accountants bring isn't at all understandable or helpful. And you know you're
not getting the information you need to run your business. You're stressed, fed up, and even embarrassed about the state of your books. But you don't know how to
make things better. One thing is certain: you can't afford to spend time learning accounting--nor would you want to. Thankfully, you don't have to be an accountant to
understand your financials. In Entreprenumbers, Spencer Sheinin lays out the surprisingly simple path to financial clarity. You'll turn these financial weaknesses into a
power by learning how to effectively direct your accounting team. How? By getting the information you need, when you need it, and most importantly, in an intuitive,
simple-to-use format. With this book, you'll find that understanding your numbers is easier than you ever could've imagined. And don't worry--this isn't an accounting
lesson!

The 40 Hour Work Year-Scott Fritz 2010-05-03 Every so often a book comes along that captures the attention of the hard working entrepreneur (for more than ten
minutes) and literally changes the paradigm of how they view their business. Within these pages you will experience Scott Fritz's entrepreneurial journey first hand, as
he shares with you the business tools, action focused exercises and mindset philosophy that allowed him to achieve The 40 Hour Work YEAR. From the start up years
with no pay, through the challenges and thrills of growing a multi-million dollar company and positioning it for sale, Scott shares his vast business experience using a
matter of fact, TAKE ACTION NOW approach. Whether you are in the early stages of start-up, experiencing hyper growth, or ready to head for the big money exit, The
40 Hour Work YEAR will give you the perspective needed to create the business success and personal freedom you desire!

Am I Being Too Subtle?-Sam Zell 2017-05-09 The traits that make Sam Zell one of the world’s most successful entrepreneurs also make him one of the most
surprising, enigmatic, and entertaining mavericks in American business. Self-made billionaire Sam Zell consistently sees what others don’t. From finding a market for
overpriced Playboy magazines among his junior high classmates, to buying real estate on the cheap after a market crash, to investing in often unglamorous industries
with long-term value, Zell acts boldly on supply and demand trends to grab the first-mover advantage. And he can find opportunity virtually anywhere—from an arcane
piece of legislation to a desert meeting in Abu Dhabi. “If everyone is going left, look right,” Zell often says. To him, conventional wisdom is nothing but a reference
point. Year after year, deal after deal, he shuts out the noise of the crowd, gathers as much information as possible, then trusts his own instincts. He credits much of his
independent thinking to his parents, who were Jewish refugees from World War II. Talk to any two people and you might get wild swings in their descriptions of Zell. A
media firestorm ensued when the Tribune Company went into bankruptcy a year after he agreed to steward the enterprise. At the same time, his razor-sharp instincts
are legendary on Wall Street, and he has sponsored over a dozen IPOs. He’s known as the Grave Dancer for his strategy of targeting troubled assets, yet he’s created
thousands of jobs. Within his own organization, he has an inordinate number of employees at every level who are fiercely loyal and have worked for him for decades.
Zell’s got a big personality; he is often contrarian, blunt, and irreverent, and always curious and hardworking. This is the guy who started wearing jeans to work in the
1960s, when offices were a sea of gray suits. He’s the guy who told The Wall Street Journal in 1985, “If it ain’t fun, we don’t do it.” He rides motorcycles with his
friends, the Zell’s Angels, around the world and he keeps ducks on the deck outside his office. As he writes: “I simply don’t buy into many of the made-up rules of social
convention. The bottom line is: If you’re really good at what you do, you have the freedom to be who you really are.” Am I Being Too Subtle?—a reference to Zell’s
favorite way to underscore a point—takes readers on a ride across his business terrain, sharing with honesty and humor stories of the times he got it right, when he
didn’t, and most important, what he learned in the process. This is an indispensable guide for the next generation of disrupters, entrepreneurs, and investors.

Lord of the Flies-William Golding 1954 The classic study of human nature which depicts the degeneration of a group of schoolboys marooned on a desert island.

Financial Intelligence for HR Professionals-Karen Berman 2008 As an HR manager, you're expected to use financial data to make decisions, allocate resources, and
budget expenses. But if you're like many human resource practitioners, you may feel uncertain or uncomfortable incorporating financial numbers into your day-to-day
work. In Financial Intelligence for HR Professionals, Karen Berman and Joe Knight tailor the groundbreaking work they introduced in their book Financial Intelligence:
A Manager's Guide to Knowing What the Numbers Really Mean to present the essentials of finance specifically for HR experts. Drawing on their work training tens of
thousands of managers and employees at leading organizations worldwide, Berman and Knight provide you with a deep understanding of the basics of financial
management and measurement, along with hands-on activities to practice what you are reading. You'll discover: · Why the assumptions behind financial data matter ·
What your company's income statement, balance sheet, and cash flow statement really reveal · How to use ratios to assess your company's financial health · How to
calculate return on investment · Ways to use financial information to support your business units and do your own job better · How to instill financial intelligence
throughout your team Authoritative and accessible, this book empowers you to "talk numbers" confidently with your boss, colleagues, and direct reports--and with the
finance department.

Early Retirement Extreme-Jacob Lund Fisker 2010 "How to retire in your 20s and 30s (without winning the lottery). This book provides a robust strategy that makes
it possible to stop working for money in less than a decade."--P. [4] of cover.

MONEY Master the Game-Tony Robbins 2016-03-29 "Bibliography found online at tonyrobbins.com/masterthegame"--Page [643].

Simple Numbers, Straight Talk, Big Profits!-Gregory Burges Crabtree 2011 Take the mystery out of small business finance with this no-frills guide to
understanding the numbers that will guide your business out of any financial black hole. Author Greg Crabtree, a successful accountant, small business advisor, and
popular presenter, shows you how to use your firm's key financial indicators as a basis for smart business decisions as you grow your firm from startup to $5 million
(and, more!) in annual revenue. Jargon free, and presented in an easy-to-follow, step-by-step format, with plenty of real-world examples, Crabtree's down-to-earth
discussion highlights the most common financial errors committed by small businesses, and how to avoid them.

The Customer-Funded Business-John Mullins 2014-07-21 Provides an overview of business plans that didn't require an influx of cash from a venture capitalist, but
rather received money from their customers and describes five ingenious approaches used by innovative entrepreneurs at companies like Threadless, TutorVista and
GoViral.

The Headspace Guide to Meditation and Mindfulness-Andy Puddicombe 2012-06-05 As a former Buddhist monk with over 10 years of teaching experience, Andy
Puddicombe has been acknowledged as the UK's foremost mindfulness meditation expert. Like his readers and students, he began his own meditation practice as a
normal, busy person with everyday concerns, and he has since designed a program of mindfulness and guided meditation that fits neatly into a jam-packed daily
routine-proving that just 10 minutes a day can make a world of difference. Simple exercises, stories and techniques culled from Andy's years of experience will help
anyone calm the chatter in their minds. The result? More headspace, less stress. Get Some Headspace also brings us the extraordinary science behind this seemingly
simple cure-all. This book and practice will help readers positively impact every area of their physical and mental health through mindfulness, from productivity and
focus, to stress and anxiety relief, sleep, weight-loss, personal relationships...and the list goes on and on.

Alcoholics Anonymous-Alcoholics Anonymous 2012-08
Euclid's Elements (the Thirteen Books)-Euclid 2017-12-17 Euclid was a mathematician from the Greek city of Alexandria who lived during the 4th and 3rd century
B.C. and is often referred to as the "father of geometry." Within his foundational treatise "Elements," Euclid presents the results of earlier mathematicians and includes
many of his own theories in a systematic, concise book that utilized a brief set of axioms and meticulous proofs to solidify his deductions. In addition to its easily
referenced geometry, "Elements" also includes number theory and other mathematical considerations. For centuries, this work was a primary textbook of mathematics,
containing the only framework for geometry known by mathematicians until the development of "non-Euclidian" geometry in the late 19th century. The extent to which
Euclid's "Elements" is of his own original authorship or borrowed from previous scholars is unknown, however despite this fact it was his collation of these basic
mathematical principles for which most of the world would come to the study of geometry. Today, Euclid's "Elements" is acknowledged as one of the most influential
mathematical texts in history. This volume includes all thirteen books of Euclid's "Elements," is printed on premium acid-free paper, and follows the translation of
Thomas Heath.

Clockwork-Mike Michalowicz 2018-08-21 Do you worry that your business will collapse without your constant presence? Are you sacrificing your family, friendships,
and freedom to keep your business alive? What if instead your business could run itself, freeing you to do what you love when you want, while it continues to grow and
turn a profit? It's possible. And it's easier than you think. If you're like most entrepreneurs, you started your business so you could be your own boss, make the money
you deserve, and live life on your own terms. In reality, you're bogged down in the daily grind, constantly putting out fires, answering an endless stream of questions,
and continually hunting for cash. Now, Mike Michalowicz, the author of Profit First and other small-business bestsellers, offers a straightforward step-by-step path out
of this dilemma. In Clockwork, he draws on more than six years of research and real life examples to explain his simple approach to making your business ultraefficient. Among other powerful strategies, you will discover how to: • Make your employees act like owners: Free yourself from micromanaging by using a simple
technique to empower your people to make smart decisions without you. • Pinpoint your business's most important function: Unleash incredible efficiency by
identifying and focusing everyone on the one function that is most crucial to your business. • Know what to fix next: Most entrepreneurs try to fix every inefficiency at
once and end up fixing nothing. Use the "weakest link in the chain" method to find the one fix that will add the most value now. Whether you have a staff of one, one
hundred, or somewhere in between, whether you're a new entrepreneur or have been overworked and overstressed for years, Clockwork is your path to finally making
your business work for you.

The Neuroscientist Who Lost Her Mind-Barbara K. Lipska 2018-04-03 As a deadly cancer spread inside her brain, leading neuroscientist Barbara Lipska was
plunged into madness—only to miraculously survive with her memories intact. In the tradition of My Stroke of Insight and Brain on Fire, this powerful memoir recounts
her ordeal and explains its unforgettable lessons about the brain and mind. At the height of her career, Barbara Lipska—a leading expert on the neuroscience of mental
illness—was diagnosed with melanoma that had spread to her brain. Within months, her frontal lobe, the seat of cognition, began shutting down. She exhibited
dementia- and schizophrenia-like symptoms that terrified her family and coworkers. But miraculously, the immunotherapy her doctors prescribed worked, and Lipska
returned to normal. With one difference: she remembered her brush with madness with exquisite clarity. Lipska draws on her extraordinary experience to explain how
mental illness, brain injury, and age can distort our behavior, personality, cognition, and memory. She tells what it is like to experience these changes firsthand. And
she reveals what parts of us remain, even when so much else is gone.

The Personal MBA-Josh Kaufman 2010-12-30 Master the fundamentals, hone your business instincts, and save a fortune in tuition. The consensus is clear: MBA
programs are a waste of time and money. Even the elite schools offer outdated assembly-line educations about profit-and-loss statements and PowerPoint presentations.
After two years poring over sanitized case studies, students are shuffled off into middle management to find out how business really works. Josh Kaufman has made a
business out of distilling the core principles of business and delivering them quickly and concisely to people at all stages of their careers. His blog has introduced
hundreds of thousands of readers to the best business books and most powerful business concepts of all time. In The Personal MBA, he shares the essentials of sales,
marketing, negotiation, strategy, and much more. True leaders aren't made by business schools-they make themselves, seeking out the knowledge, skills, and
experiences they need to succeed. Read this book and in one week you will learn the principles it takes most people a lifetime to master.

The Carrot Principle-Adrian Gostick 2012-12-11 Newly updated to include information for the UK, The Carrot Principle illustrates how ordinary organizations have
made themselves extraordinary through the use of strategic employee recognition. The authors show how great organizations and great managers succeed through
living the Carrot Principle. Featuring case studies of effective recognition in some of the world's most successful organizations, such as DHL, Avis, Pepsi, etc and
demonstrating how recognition has led to improved employee commitment and bottom line results in these companies, the book also shows how a Carrot Culture is not
created by the CEO, senior leadership team or HR department, but manager by manager. The book provides examples of leaders - from around the globe - who lead
through the Carrot Principle: providing plentiful how-to's for managers wishing to get started or hoping to enhance their recognition abilities. Overall, there has never
been a book in the recognition or motivation space that has had this type of quantitative or case study support.

The Wisdom of Crowds-James Surowiecki 2005-08-16 In this fascinating book, New Yorker business columnist James Surowiecki explores a deceptively simple idea:
Large groups of people are smarter than an elite few, no matter how brilliant—better at solving problems, fostering innovation, coming to wise decisions, even
predicting the future. With boundless erudition and in delightfully clear prose, Surowiecki ranges across fields as diverse as popular culture, psychology, ant biology,
behavioral economics, artificial intelligence, military history, and politics to show how this simple idea offers important lessons for how we live our lives, select our
leaders, run our companies, and think about our world.

Thinking Statistically-Uri Bram 2017-07-07 Thinking Statistically is the "sharp little book" that shows you how to think like a statistician, without worrying about
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formal statistical techniques. Along the way we learn how selection bias can explain why your boss doesn't know he sucks (even when everyone else does); how to use
Bayes' Theorem to decide if your partner is cheating on you; and why Mark Zuckerberg should never be used as an example for anything. See the world in a whole new
light, and make better decisions and judgements without ever going near a t-test. Think. Think Statistically.

would increase by 11%. Using a 1% increase in price, some companies would see even more growth in percentage of profit: Sears, 155%; McKesson, 100%; Tyson,
81%; Land O'Lakes, 58%; and Whirlpool, 35%. The good news is that better pricing is more than simply raising prices. Instead, the key is to offer customers a variety of
pricing options. This strategy is win-win: profits to companies and choices for consumers. But how do executives and managers set the right price? Underpinned by
sound empirical research and real-life anecdotes, The 1% Windfall addresses this fundamental question. This book offers guidelines that any company—whether a
multinational conglomerate, a small business, or even a nonprofit—can follow to create a comprehensive pricing strategy for any product or service. In addition, these
versatile techniques and tools provide solutions to avert a slump in a recession, offset the impact of inflation, or battle a new competitor. The result is a mind-opening,
clear blueprint for com-panies to price for profit and growth.

My Secret-Frank Warren 2006-10-24 A collection of artfully decorated postcards with secrets anonymously written on them by people from all over the world and sent
to the founder of PostSecret, a community art project that evolved into a website.

The Debt Escape Plan-Beverly Harzog 2015 When Harzog decided she wanted to break free from debt, she found that conventional advice about personal finance
didn't work for her. Now she shares her unique debt escape plan, and shows you how to use it as the basis for your own customized debt escape plan.

Double Double-Cameron Herold 2011-03-10 A one hundred percent proven plan for one hundred percent growth.

The 1% Windfall-Rafi Mohammed 2010-03-16 Leading pricing expert Rafi Mohammed shows businesses how to reap a financial windfall and foster growth using the
underutilized and often overlooked strategy of setting prices. The 1% Windfall reveals how modest incremental changes to an everyday business practice—pricing—can
yield significant rewards. Illustrating the power of pricing, a study of the Global 1200 found that if companies raised prices by just 1%, their average operating profits
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